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Webinar Goals

• Provide overview of  Illinois’ Installment Sales Contract Act 

• Discuss how we developed and advocated for this law

• Share action steps to find out if predatory rent-to-own contracts are 
an issue in your community

• Provide tools you can use to develop your own advocacy campaign



What Does “Rent –to-Own” Homeownership Mean?

• “Rent-to-own” housing opportunities (a.k.a. contracts for deed or real 
estate installment contracts) promise homeownership to people who 
generally are not in a financial position to buy a home though 
securing a mortgage.
• While rent-to-own can be an understandable choice for buyers under 

certain circumstances, rent-to-own contracts are only minimally 
regulated under most state laws.
• Some sellers of rent-to-own homes have a business model based on 

predatory practices that churn a series of consumers through 
unsustainable agreements that quickly lead to default.



Why are Consumer Protections Needed?

• Agreements are sometimes oral, without any written contract.
• Buyer responsibilities—such as paying property taxes and making repairs—

are often unclear.
• Contracts are often structured with hidden interest and balloon payments 

due from the buyer.
• Homebuyers can make significant cash investments in a home but then not 

be provided protections under foreclosure law in case of default. Contracts 
are often structured to avoid providing buyers with these protections.
• This webinar will go into detail about the Illinois state law that went to 

effect on January 1, 2018 to address these issues.



Illinois Installment Sales Contract Act Provisions

• Creation of Installment Sales Contract Act regulating sellers of 1-4 unit 
residential properties who enter into contracts more than 3 times in any 
12-month period.
• Requires a written contract for these sales that must include certain 

information, including any balloon payments due on the property and 
defining who is responsible for repairs, taxes and insurance. Buyers are 
generally responsible for these items, but that that may not be clear to the 
purchaser.
• Requires the buyer to receive an amortization schedule prior to closing, so 

they understand how much of their monthly payment will be applied to 
principal and interest and how long it will take to pay off the loan.



Illinois Installment Sales Contract Act Provisions

• Requires disclosure of building code violations and fair cash value, as 
reflected on tax bills, so that prospective buyers have some sense of the 
condition and value of the home.
• Creates a 3-day “cooling off period” after the seller has presented the 

contract to the buyer in its full and final form. During this time, parties 
cannot be bound to sign the contract and can review an educational 
disclosure document provided by the seller and prepared by Office of the 
Attorney General that will describe issues to consider, such as having the 
property appraised and inspected, before signing the contract.
• Mandates the seller create a public record of the sale to protect the buyer’s 

ability to obtain a clear title to the home.



Illinois Installment Sales Contract Act Provisions

• Expands foreclosure protections for people entering into installment sales 
contracts by eliminating the current requirement under state law that 
contracts be five years in length to require a foreclosure, as opposed to an 
eviction, in the case of default on the contract. 
• Leaves in place the existing requirement that 20 percent of the contract be 

paid to require a foreclosure proceeding.
• Note: Prior to passage of our state law, predatory sellers could structure 

contracts so that they are just shorter than five years to avoid ever having 
to go through the foreclosure process, even if the buyer has paid much 
more than 20 percent of the contract, and just evict the buyer as if they are 
a renter. The eviction procedure is generally much quicker and less 
expensive for seller, but offers far fewer legal protections for the buyer.



Illinois Installment Sales Contract Act Provisions

• Allows buyers 90 days to cure defaults before the seller can try to 
evict them if the buyer misses a payment.
• Bans certain predatory loan terms, such as putting the buyer in 

default of the contract for failure to repair preexisting conditions and 
penalties for prepaying the loan.

• Read the entire state law: (765 ILCS 67/) Installment Sales Contract 
Act.
• http://www.ilga.gov/legislation/ilcs/ilcs3.asp?ActID=3813&ChapterID=62

http://www.ilga.gov/legislation/ilcs/ilcs3.asp?ActID=3813&ChapterID=62


Developing and Advocating for this Law

• Initial Steps:
• Hearing from our members and allies that there was a resurgence in 

predatory rent-to-own contracts.
• Talking to more people to confirm this was actually the case.
• Understanding how current practices were similar and/or different from past 

practices.



Excerpt from Book Review

Excerpt from Article



Excerpts from Articles 



Example Testimony in Support of Our Legislation



Developing and Advocating for this Law

• Researching our existing state law and other state laws.



Developing and Advocating for this Law

• Drafting a new state law.



Developing and Advocating for this Law

• Developing support materials.



Developing and Advocating for this Law

• Securing a legislator to be our chief sponsor and requesting co-
sponsors.



Developing and Advocating for this Law

• Developing endorsers, supporters and key allies, such as:
• Office of the Attorney General
• Chicago Coalition for the Homeless
• Chicago Urban League
• Cook County Recorder of Deeds
• Contract Buyers League USA
• Illinois PIRG
• Navicore Solutions
• Woodstock Institute



Developing and Advocating for this Law

• Getting media coverage and making use of existing coverage.
Excerpt from Chicago Sun-Time Editorial, March 3, 2017:
Jim Crow home-buying scheme comes back to haunt



Developing and Advocating for this Law

• Lobbying the legislation among General Assembly members.



Developing and Advocating for this Law

• Addressing opposition and negotiating amendments.



Developing and Advocating for this Law

• Moving through the legislative process.



After the Bill was Signed into Law

• Educating key stakeholders and the public
Excerpt from Educational 
Disclosure Required by our 
State Law



After the Bill was Signed into Law

• Educating the key stakeholders and the public Excerpt from Educational Brochure



Excerpt from article.



Action Steps for Your Community

• Talk to interest groups and knowledge parties:
• Housing counselors
• Nonprofit legal service providers
• Foreclosure defense and eviction defense attorneys
• Attorney General’s office

• Research:
• Your own state and local laws

• Contract and disclosure requirements
• Foreclosure and/or eviction process

• Local real estate listings
• Attempt to identify known sellers
• Local property records, e.g., through County Recorder’s office
• Local eviction and foreclosure records, e.g., through Court Clerk’s office



Tools to Develop Your Own Advocacy Campaign

• If your organization doesn’t have advocacy experience and/or 
capacity, attempt to develop partnerships with groups that do.
• Consider holding public meeting to educate the public and/or engage 

impacted households.
• Reach out to advocates in other states and/or national organizations, 

such as the National Consumer Law Center
• Educate  and build relationships with elected officials who might want 

to partner with you and/or take the lead on this issue.
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